
Tragic lovers, Romeo
and Juliet still echo this
phantom call of those seek-
ing to find a mate.  

Moonlight and love
songs never out of date...
The world will always wel-
come lovers, as time goes
by… says this popular love
song from the 1942 film clas-
sic, Casablanca.

Thanks to modern tech-
nology, and modern hectic
life styles, dating and court-
ing practices have changed
quite a bit over the years.
Have we exchanged old-
fashioned mystery, romance
and butterflies in the stom-
ach for computer dating,
speed dating and other mod-
ern forms of courtship? 

You may never experi-
ence “an enchanted
evening,” or see “a stranger
across a crowded room,” be-
cause your crowded room
might very well be a com-
puter chat room or initiated
by an online dating service?
What fun is that? 

Remember the dreaded
“blind date,” when you asked
about your date and were
told he or she had a “good
personality?” You just knew
this wasn’t your dream per-
son, but you went anyway to
satisfy well-meaning friends
and family who were so
happy in their relationships
that they couldn’t bear the
thought of you remaining sin-
gle, and wanted you safely
married. Sometimes you
were pleasantly surprised,
other times not so much, but
in later years, it was an ad-
venture you could tell your
kids and grandkids about,
especially if you married your
blind date.

COurtiNg CuStOMS
Every era had its own

dating customs. In ancient
times when young women
were scarce, tribal warriors
raided villages and kid-
napped prospective brides.
They had to go into hiding,
however, when a warrior of
the bride’s tribe went looking
for her. Legend tells us that
as the moon went through its

phases, the couple drank a
potion called meth Eglin
made from honey, hence the
term honeymoon. The more
civilized tribes arranged mar-
riages between families to in-

crease their property, money
or enhance political al-
liances. Politics played an in-
trusive role even in ancient
lives.

The next time a man
holds a door open for you or
sends you flowers or a love
note, or gives you a box of
chocolates, he is actually
mimicking courtship rituals of
medieval times, “When
knighthood was in flower.”
The wooer and the wooed
took chivalry very seriously.

The Victorians raised ro-
mantic love to an art form,
but oh, the rules! An inter-
ested gentleman had to wait
to be introduced to a lady,

and had to wait a decent
amount of time before it was
considered appropriate to
speak to her, or be seen to-
gether in public. If they were
both present at a function
and he wanted to escort her
home, he gave her his card.
At the end of the evening,
the lady coolly considered
her options and gave her
card to the lucky man she
chose to escort her home.
Courting took place in the
girl’s home under the very
watchful eyes of her parents
or other chaperone. Being
allowed to go out on the
patio alone was a very seri-
ous step toward marriage.

The 20th century saw
women attending universi-
ties and entering the work
force, giving them more dat-
ing options away from prying
eyes of parents. Dance halls,
nickelodeons and amuse-
ment parks sprang up in the
1920s and 30’s and were fer-
tile ground for those looking
for casual relationships, as
this era’s dating was not 
necessarily a precursor to
marriage.

The loss and unavailabil-
ity of young men had a pro-
found impact on dating
during and after WWII. In-
stead of the lightheartedness
of 1920s and 1930s dating,
the men who survived the
war were anxious to find the

perfect mate and settle down
to a normal life. 

The sexual revolution,
women’s movement of the
1960s, and availability of
birth control devices forever
changed the way we date.
Instead of the charming
nervousness of a young man
being met at his young lady’s
door by her parents, young
folks today “hook up,” have
sex and move on to the next
partner.

Who would have thought
when computers entered
people’s lives, they would
provide another vehicle to
meet a prospective mate?
Today’s Internet is fertile
ground, and anyone con-
nected can subscribe to an
online dating service, an-
swer a questionnaire, and
conduct live conversations
with their matches without
ever leaving their homes
until they are ready to meet

in person. Women, finding
this safer than singles bars
have become more aggres-
sive in finding their dream
mate. Being able to send a
virtual card, box of candy or
virtual bouquet in place of
the real thing saves time and
money until one is sure.

Have romance and
courtship become nothing
more than fond memories
and the stuff of legends?
Being a lover of flowers,
cards and notes, and an un-
apologetic chocoholic, I
surely hope not. I hope “the
world will always welcome
lovers.”

Happy Valentines Day!
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Wherefore Art Thou?
By Marianne L. Kelly
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The Plymouth Area Re-
newable Energy Initiative
(PAREI) is offering field ex-
periences to assist local con-
tractors, property managers,
students and DIY homeown-
ers with becoming more fa-
miliar with building science
and making homes more en-
ergy efficient.  Field experi-
ences are offered to anyone
who is interested in increas-
ing their knowledge about
such things as energy audit-
ing equipment, energy home
assessments and home
weatherization measures.

Each month PAREI en-
ergy auditors conduct sev-
eral energy audits and other
energy related services and
are offering these opportuni-
ties to interested individuals
to shadow for a small fee.
According to Zak Brohinsky,
the Efficiency Training Pro-
gram (ETP) coordinator,
“The reason PAREI is offer-
ing this opportunity is to in-
crease our community’s
attention to the important
issue of energy conservation
and to build the skills needed
to make our homes more en-
ergy efficient.”  Each oppor-
tunity is available for one
person at a time and is
scheduled on a first-come
first-serve basis.  Each op-
portunity will be announced
regularly by e-mail to those
interested.

PAREI is also offering
on-site training for contrac-
tors interested in learning
how to use a blower door
tester for the purpose of pre
and post air sealing testing
during new home construc-

tion and renovations.  These
trainings can be scheduled
at a time that works for the
contractor for a fee of $25
and the cost of a daily blower
door equipment rental from
Rand’s Hardware Plymouth,
NH.  Contractors will receive
one-on-one instruction on
the use of this equipment at
a local site chosen by the
contractor.

To schedule a blower
door on-site training or to
sign up to receive field expe-
rience opportunity an-
nouncements contact Zak
Brohinsky, Efficiency Train-
ing Program Coordinator for
PAREI:  zak@plymouth
energy.org or call 603-536-
5030

The Efficiency Training
Program is made possible
by a partnership between
Lakes Region Community
College, the NH Division of
Economic Development
(DED), the Plymouth Area
Renewable Energy Initiative
and others.  The ETP grant
is funded by the Greenhouse
Gas Emissions Reduction
Fund and administered by
the NH Public Utilities Com-
mission.  Plymouth Area Re-
newable Energy Initiative is
non-profit membership or-
ganization established in
2004 to assist families and
small business owners with
planning for their energy fu-
ture.

Plymouth Area Renew-
able Energy Initiative PO
Box 753 Plymouth, NH
03264 603-536-5030
www.plymouthenergy.org

PAreI Announces

New Field 

experience ProgramThe 3 Rivers Business
Association is proud to an-
nounce its election of officers
for 2012. Reelected for an-
other one year term were
Nancy Lusby as President,
Liz Shelton as Vice Presi-
dent, and Nancy Ranno as
Treasurer. Janice Scruton
was elected as Secretary.

The 3RBA was formed to
support and encourage busi-
nesses and foster community
spirit in the 3 Rivers area
which covers Barnet, Groton,
Newbury, Ryegate, and Wells

River in Vermont, plus  Bath,
Haverhill, Monroe, North

Haverhill, and Woodsville in
New Hampshire. The Associ-
ation is dedicated to the de-
velopment of a strong
collaborative relationship
among the business commu-
nity, residential community,
local government, and the
people that are served.

The group sponsors
many events and activities
throughout the year, raising
money for scholarships and
increasing the public’s
awareness of the businesses
and services available in their
community. Annual dues are
$50 and most of those funds
are used for advertising to
promote the member busi-
nesses that sponsor these
community events. Over
$3500 was spent on advertis-
ing in 2011.

Meetings are held on the
first Wednesday of each
month at 8:00 am. For more
information, visit their web
site at www.3riversbusiness
association.org or call Nancy
Lusby at 603-747-2074.

3 rivers business Association 

Announces officers For 2012

(l to r) Secretary Janice Scruton, President Nancy Lusby,

Vice President Liz Shelton and Treasurer Nancy Ranno
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Budget Lumber10 Years!
-10%

Celebrate our 10 Years in the business! To say THANKS to our

customers, we will discount 1% per year or 10% OFF ALL CASH

SALES of everything in stock AND ALL SPECIAL ORDERS with

a 50% Deposit for the month of February!

SOME EXAMPLES OF SAVINGS...

BUDGET’S

ALREADY LOW

PRICE

10%

 OFF

PRICE

SPRUCE 2X4X8

SPRUCE 2X6X8

SPRUCE 2X8X12

TREATED 5/6X6X8

TREATED 2X4X8

CDX 1/2

DRYGUARD 3/4 T&G

PREM PINE 1X4X8

XPANSE SHED 8X10

RIGID INSL 1” 4X8

STYROFOAM 1” 2X8

ROXUL 15” R-15

ATTICAT BLOWIN

1/2X4X8 SHEETROCK

BIRCH 12 MM PLYWOOD

6/0 SILVERLINE PATIO DOOR

3900 SILVERLINE WINDOW 36X48

3/0 METAL 1/2 GLASS 6 9/16 JAMB

2.76

4.43

7.90

4.08

3.10

18.48

27.73

3.57

1100.00

18.24

9.30

32.71

32.81

9.00

26.29

499.00

138.64

199.00

2.48

3.98

7.11

3.67

2.79

16.63

24.96

3.21

990.00

16.41

8.37

18.75

29.53

8.10

23.66

449.00

124.78

179.10

WE CARRY SAME DEAL

ON THESE ITEMS TOO!

Kitchen & Bath Special Orders

Doors & Window Orders

Countertops & Flooring

Tub & Shower Units

Hardware & Paint

All Framing Lumber

All Treated (Buy Your Summer Deck)

All Plywood & Underlayments

All Insulation Fiberglass, Styrofoam,

Thermax, Roxul, Reflectix

All Drywall Sheets 1/2 5/8

Moldings & Trim

All Pine PREM S4S, T&G,

Shiplap, D-Select

Primed Clear Pine

Poplar, Koma

ALL GARAGE SALE PRODUCTS

(STOCK ONLY)

1139 Clark Pond Road

North Haverhill, NH

HOURS: WK 8-4 SAT 8-2 SUN 8-12 • All Major Credit Cards

603-787-2517

800-488-8815

TAX FREE NH

ALL SALES CASH, CHECK & CREDIT CARDS

DELIVERY FREE 15-MILE RADIUS

SMALL FEE OUTSIDE RADIUS

Prices & Product To Help You Through These Tough Times



N
o

t all t
im

es are tren
d

y b
u

t th
ere w

ill alw
ays b

e tren
d

y t
im

es             f
eb

ru
ary 7, 2012    V

o
lu

m
e 3 N

u
m

b
er 9

3

they call him “tHe
LOgger” and he’s float-
ing into town on waves of
laughter in a couple of
days. The log and laughter
pool forms at Alumni Hall of
course, one of our region’s
best year-round performing
and event spaces. You take
one look at that lean grinning
country-boy face topped by a
baseball cap, you hear that
smooth rural country rough
voice, and you say, Yeagh, I
know that guy, I’ve seen him
before, heard him talk. Sure
you have. They also call him
RUSTY DEWEES and he is
a real pro, a long-time 
successful one-man writing,
producing, and performance
team all by himself. Even a
musician.  He does TV ads,
and radio spots, (writes
them, produces them and
voices them) and if you’ve
ever seen him do his com-
edy show going back more
than ten years ago now, you
know he’s one of a kind. Go
to the small effort of calling
Alumni Hall and you’ll hear
the upbeat voice of Execu-
tive Director Keisha Luce
telling you what entertain-
ment and learning treats are
waiting for you starting soon.

Hi, you’ve reached
Alumni Hall – upcoming per-
formances include “The Log-
ger” on February 10 and 11
at 8 pm -  our new café
opens at 6pm each night for
pre-show food and drinks -
you can also find a complete
list of our classes including
dance, watercolors, creating
comics,  zumba, Pilates  and
more at our website
www.alumnihall.org, or leave
us a message on the phone
at 603 989 5500, or contact
us by email  at info@alumni
hall.org. Thank you. Bye!

Director Luce will  also en-
thusiastically  speak with you
in person when you’re lucky
enough to catch the busy lady
for a few minutes as she co-
ordinates an eventful upcom-
ing season at the Hall

SO “tHe LOgger” iS
aLL abOut  WHat? It’s all
about Rusty DeWees, who’s
also a master of duct tape –
surely a  pragmatic and dis-
tinguishing talent. Rusty says
he keeps his fans laughing
“until their backs get better”.
He’s a Stowe, Vermont boy
who was active in theatre
throughout high school and
college. He also performed
with the Vermont Rep The-
atre and then he moved to
New York City and trained
with some heavy hitters in

the business, including the
Lee Strasberg Institute. He’s
worked for years off-Broad-
way and in TV, film and na-
tional commercials. Back in
Vermont, he developed his
one-man comedy show, THE
LOGGER, best described as
“blue-collar comedy meets
Prairie Home Companion”.
This fellow sells out all size
theatres throughout New
England since 1998. Rusty’s
live act has spawned three
Logger DVDs, two CDs, and
other neat stuff like duct tape
apparel – wallets and thongs.
Don’t ask. And he writes too,
real syndicated newspaper
columns, some of which are
gathered together in a collec-
tion called SCRAWLINS.
And he seems a flat-out good
guy – he donates a lot of his
time promoting positive
lifestyle choices among high
school age kids. 

A local reviewer for the
Journal Opinion said of one
of THE LOGGER’s shows
about a year ago in Bradford,
Vermont, There wasn’t a dry
eye in the Bradford Academy
auditorium Friday and Satur-
day nights when THE LOG-
GER came to town. THE
LOGGER walks on stage,
weaves his magic, and the
laughter doesn’t stop.

Admittance for this show
is twenty dollars, and you
can buy at the door or ahead
of time, as usual, online. 

aND WHat’S tHiS
abOut a NeW CafÉ at
aLuMNi HaLL? The night
of the first LOGGER show,
February 10, a Friday, start-
ing about 6 PM, Ms. Luce
tells me, the Hall will offer
“light fare and libations”,
catered specialty food and
drink for the first time, on
premises for the enjoyment
of guests before and during
the show. Special “club” type
tables will be available in the
Hall performance space. The
edible goodies, fine food and
desserts, soups, sandwiches
and salads, will be prepared
by “Morsels By Mimi”, out of
Bradford, Vt. Negotiations
are underway with the State
Of New Hampshire for spe-
cial licensing permitting the
serving of wine and beer as
well.

i’D LiKe tO  LearN 
a LOt MOre abOut
WHat’S COMiNg uP 
tHiS SeaSON Good. Use 
that online connection,
www.alumnihall.org, to ac-
cess a treasure trove of cal-
endar dates and listings and
descriptions of a wide variety
of upcoming activities and
performances. There’s all
kinds of dancing, for all lev-
els of participants, including
toddlers and mothers,
“Mommy & Me”, modern
dance, tap dance, several
types of Ballroom dancing.
One special offering that

stood out for me on Alumni’s
listings – creating comics, or
“graphic novels”. This is a
discipline called “sequential
art”, telling stories in panel to
panel sequence. You can
also find more tempting infor-
mation about renting the
Hall, donating time, effort or

money, and just plugging into
one of Haverhill’s jewels of
practical inspiration. Keep a
sharp eye here for attention-
getting news about last
year’s successful Shake-
speare Company, and their
plans for this coming sum-
mer at Alumni Hall.

Alumni hall latches onto “The logger” 

And other delights of 2012 season
By Robert Roudebush

Rusty DeWees

LoggeR

Sponsore d by FARM-WAY
Bradford,  VT

Fr i .  Fe b . 10 
          Sat. } 8pm a lumn ih a l l . o rg

Ticke ts on l i ne at

The

 Our New Cafe Ope ns at 6pm f or pre-sh o w f o o d & dr i nk s !

Tr uck l o ads o f ne w and f re sh mate r i a l ,  ne ve r be f ore h e ard !

75 court street, haverhill, nh 03765 tel: 603.989.5500
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Hear ALL of the 2012 Sprint 
Cup races, broadcast live, 
on your official NASCAR® 

“Racin’ Station”, 
W Y K R - 101.3 FM !

 
Listen to WYKR-101.3FM for NASCAR© broadcast updates !!! 

 

Seniors fitness programs
are nothing new, but in the
town of Lyndonville, a group
of elders are growing stronger
and helping the community
through their efforts.  

Members of the Lyn-

donville “Growing Stronger”
strength training program
gather to exercise two times
per week at the Municipal
Gymnasium to improve their
health and well-being.
Classes began over eight

years ago, and some of the
members of the original group
are still involved in the pro-
gram.

The classes are spon-
sored by the Area Agency on
Aging, and are led by several
dedicated volunteer leaders.
Participants donate one dollar
for each session they attend.
At the end of each twelve
week series of classes, the
group decides how to distrib-
ute the donations that have
been collected.

In 2009 and 2010 the
group donated over $3,000 to
local organizations and $1000
to the Town of Lyndon for the
use of the Gymnasium.  Or-
ganizations receiving assis-
tance from the group include
the Lyndon Area Food Shelf,
H.O.P.E., the Darling Inn Sen-
ior Meal Program, the River-
side Life Enrichment Center,
Lyndonville Animal Shelter,

Caledonia Home Health and
Hospice, the Burke Senior
Meal Program, Lyndon Res-
cue, Upright Steeple Fund of
Lyndon Corner, employees of
Bagel Depot who lost pay due
to Hurricane Irene, and the
Emergency Fuel Fund of the
Area Agency on Aging for
Northeastern Vermont.  

Pat Paine, one of the vol-
unteer leaders said, “Our
group is very civic minded.
We are proud to be able to
give back to the community

while having fun and partici-
pating in an activity that ben-
efits us, too.”  

For more information
about the Growing Stronger
program or the other supports
available to older adults and
family caregivers in the North-
east Kingdom, please contact
the Area Agency on Aging for
Northeastern Vermont at 748-
5182, 334-2190 or via the
Senior HelpLine at 1-800-
642-5119. 

seniors Grow stronger And 
support The community, Too

• We have now added the New Holland
‘Workmaster’ line of Tractors - Rugged &
Economical - great for Ag and Woods work -
45 HP thru 75 HP!

• The 2012 Victory Bikes are arriving weekly -
Check out the New Cross Roads ‘Classic LE’
or the high performing HighBall...!

• The 2012 Kawasaki Motorcycles are
also arriving weekly - Check out the
New Ninja 1000 - 2011 ‘Bike of the Year’ or
the KX250 & 450Fs - Top ‘Shootout’
Winners!

• Buy One Sled, Get 2nd Sled at 1/2 Price
‘Sale’ - ask us for details...!

• All leftover 2011 Motorcycles priced to
move - great time to buy, with Free Winter
Storage - Visit our website for photos &
deals...!

• Financing available as low a 0% to qualified
buyers - ask us for details...

• Like us on Facebook and qualify for our
weekly giveaways!

• We Service ALL Makes and Models...!!

Check Out What’s NEW At
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Delivering peace of mind in winter.

                  
             

            
            
  

            
          
  

I am especially pleased at the peace 
of mind you have delivered to me. 
That is the best product you supply.

–Carol in Woodsville

“
”

            
     

I had run out of oil  
and the company that  
I used would not come 
without an ‘off day’ 
delivery charge. Within  
1 hour I had heat [from  
Dead River Company]!  
All I can say is wow!  
I will never use another 
heating company again.

“

”
–Angela in North Haverhill
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-800-788-30021• 787-2088 (603) NH Haverhill, 

     

                  
             

            
            
  

            
          
  

      
      

      

            
     

      
    

    
   
   

      
   

      
    

  

www.deadriver.com

-800-788-3002

Dead River Company
was founded over 100 years
ago (1909) by Charles
Hutchins and had its roots in
the timber and logging indus-
try.  It is a family owned and
operated business to this
day and provides employ-
ment to over 1,100 individu-
als – nearly 50 between
North Haverhill, New Hamp-
shire and St. Johnsbury, Ver-
mont.  There are over 22
locations across Maine, Ver-
mont, New Hampshire and
Massachusetts.  These num-
bers do not reflect recent ac-
quisitions one of which is
Webber Energy (www.web-
berenergy.com).  Webber
Energy, now Dead River, is
comprised of 19 locations
primarily in Maine.

Dead River is not your
average fuel oil and propane
Company; they are an inte-
gral part of the community
and contribute generously,
donating both time and
money to the local food
pantry, and fuel assistance
programs.  Their local philan-
thropy extends to such activ-
ities and support as those of
the North Haverhill Fair, Bear
Ridge Speedway, Energy
Expos, The Whole Hog Fes-
tival and Open House
events.  Each year they host
a barbecue that is open to
the public.  

Dead River Company
recognizes that the industry
is evolving and they are al-

ways changing to meet
those requirements by edu-
cating their staff, and when-
ever necessary, the public.
The number one commit-
ment held by all who work at
Dead River Company, is
customer service and satis-
faction.  You will find “Guar-
antees and Pledges” posted
in various places around the
facilities.  Employees must
KNOW them and LIVE them
when representing Dead
River.  The level of account-
ability is extremely high.
Survey information is often
solicited for feedback on how
they are doing as a company
and how they can improve
their standard of service.
They stand behind and guar-
antee their product/equip-
ment.  You can speak to a
“live” operator 24/7/365 and
they will dispatch a techni-
cian if necessary.  The web-
site www.deadriver.com has
a place for you to post ques-
tions (that are not answered
on the site) these questions
are reviewed and answered
within 24 hours.  You can

also make a payment or re-
quest a delivery online.  

Every Customer Service
Representative is given a list
of referrals they can offer
customers who are in need
of fuel assistance or who are
interested in having an En-
ergy Audit conducted to find
ways of making their home
more energy efficient.  Some
of Dead River’s employees
are also trained Energy Au-
ditors.  

In these difficult eco-
nomic times, Dead River
Company is happy to con-
tinue expanding its customer
base.  Dead River Company
offers services to fit any cus-
tomer’s needs and continues
to expand services to ensure
that customers may feel con-
fident in doing business with
them.  

For more information 
on how to become a Dead
River Company customer,
call (800) 788-3002, 
visit the website at
www.deadriver.com, or go to
their Facebook page – Dead
River Company.

deAd rIVer coMPANy
Interview With Ken smith & Gary haines

By Lauren M. LoSchiavo

Antique Rose Florist
603-747-3999

26 South Court Street, Woodsville, NH

Remember the ones you love this
Valentine’s Day!

Friday 2-11: 7am-6pm
Saturday 2-12: 8am-5pm
Sunday 2-13: 9 am-4pm

Monday 2-14: 8 am-5:30pm

Roses, Arrangements, Blooming Plants,

Balloons, Stuffed Animals, Dish Gardens,

Potted Spring Bulbs!

Valentine’s Day

Monday, February 14
th

Valentine’s Hours!

FEBRUARY IS OUR CUSTOMER APPRECIATION MONTH!
Come in and sign up for a pair of tickets  

to see Jason Aldean on September 1st  
and two $25 Gift Certificates for flowers!

The drawing will be on 101.3 FM 
WYKR on March 2nd

VALENTINE’S DAY HOURS 7am -6pm

Valentine’s Day Tuesday, February 14th

Roses, Arrangements, Blooming Plants, Balloons, 
Stuffed Animals, Dish Gardens, Potted Spring Bulbs!

A PARTY STORE

GIFTSand

28 Central Street
Woodsville, NH
603-747-3200

Lake
Champlain
Valentine
Chocolates

Buy 1
Get 1 FREE
Valentine
Partyware

Beautiful
Valentine

Gifts

99c
VALENTINE

CARDS!

Ev
ery

thing But the CookA Kitchen & 
Gourmet Food Store

91 Central Street • Woodsville, N.H.
603.747.2122

www.everythingbutthecook.com

Visit us today at

GIVE YOUR

SWEETIE

A GIFT

FROM

KITCHEN AID!
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Calendar of Events
This is a full page of Calendar of Events for local non-profits. Courtesy of Trendy Times. 

Put yOur free listing here!

sundays
Cribbage tOurNaMeNt
1:00 PM
American Legion Post #83, Lincoln

OPeN gyM
1:00 PM – 3:00 PM
Morrill Municipal Building, North Haverhill

mondays/thursdays
NOrtH COuNtry yMCa
aerObiC fitNeSS CLaSS
6:30 PM
Woodsville Elementary School

wednesdays
biNgO
6:30 PM
Haverhill Memorial VFW Post #5245
North Haverhill

thursdays

January 19 - February 23
HeaLtHy PeOPLe, HeaLtHy PLaNet: 
CONNeCtiONS betWeeN Our HeaLtH 
& tHe eNVirONMeNt
6:30 PM – 8:00 PM
Bradford Public Library

tuesdays

February 21 - march 27
POWerfuL tOOLS fOr CaregiVerS
5:00 PM – 6:30 PM
Department Of Health Conference Room 107
Eastern Avenue, St Johnsbury
See article on page 12

tuesday, February 7
NH State VeteraNS COuNCiL
rePreSeNtatiVe
8:00 AM – 12:00 Noon
Woodsville American Legion Post #20

COMMuNity fOOD fOruM
5:00 PM Social Hour
6:00 PM Presentations, etc.
St. Johnsbury House, 1207 Main Street

CONNeCtiCut VaLLey SNOWMObiLe
CLub MONtHLy MeetiNg
7:00 PM
Morrill Municipal Building, North Haverhill

frieNDS Of LiNCOLN Library 
free CONCert
7:00 PM
Father Roger Bilodeau Community Center,
Pollard Road, Lincoln

wednesday, February 8
MONtHLy MeetiNg - 
rOSS-WOOD POSt #20 aMeriCaN LegiON
6:00 PM
American Legion Home, Woodsville

aN eVeNiNg WitH VerMONt POet 
Laureate SyDNey Lea
7:00 PM

Fairlee Public Library

thursday, February 9
Cribbage tOurNaMeNt
1:00 PM

Horse Meadow Senior Center

Friday, February 10
ruSty DeWeeS, tHe LOgger
8:00 PM

Alumni Hall, Haverhill

See article and ad on page 3

saturday, February 11
WiNter farMerS MarKet
10:00 AM – 2:00 PM

Bradford Elementary School Cafeteria

fOurtH aNNuaL VaLeNtiNe DiNNer
5:00 PM Doors Open

6:00 PM Dinner

Orange East Senior Center, Bradford

ruSty DeWeeS, tHe LOgger
8:00 PM

Alumni Hall, Haverhill

See article and ad on page 3

monday, February 13
rOSS-WOOD auXiLiary uNit 20 
MONtHLy MeetiNg
6:00 PM

American Legion Home, Woodsville

HaVerHiLL SeLeCtbOarD MeetiNg
6:00 PM

Morrill Municipal Building, North Haverhill

tuesday, February 14
uPPer VaLLey bee CLub
7:00 PM

Westshire Elementary School, West Fairlee

thursday, February 16
Cribbage tOurNaMeNt
1:00 PM

Horse Meadow Senior Center

bOOK DiSCuSSiON: 
Water fOr eLePHaNtS
5:30 PM

Fairlee Public Lilbrary

saturday, February 18
Ct VaLLey SNOWMObiLe CLub raDar ruN
10:00 AM – 2:00 PM

Across From Aldrich’s Store, North Haverhill

grOtON grOWerS COMMuNity MarKet
10:00 AM – 2:00 PM

Groton Town Hall Gym

tuesday, February 21
eMergeNCy fOOD SHeLf
1:00 PM – 2:30 PM

Wells River Congregational Church

NH State VeteraNS COuNCiL
rePreSeNtatiVe
8:00 AM – 12:00 Noon

Woodsville American Legion Post #20

saturday, February 25
WiNter farMerS MarKet
10:00 AM – 2:00 PM

Bradford Elementary School Cafeteria

monday, February 27
HaVerHiLL SeLeCtbOarD MeetiNg
6:00 PM

Morrill Municipal Building, North Haverhill

NeK CHaMber LegiSLatiVe breaKfaSt
8:00 AM - 9:00 AM

St. Johnsbury House, 1207 Main Street

wednesday, February 29
grOWiNg bLueberrieS WOrKSHOP
1:00 PM

UNH Extension Service Conference Room

North Haverhill

See article on page 10

saturday & sunday

march 3 & 4
MOLLy SiMONDS beNefit fiSHiNg Derby
5:00 AM Both Days

French Pond, North Haverhill

monday, march 5
gOOD OLe bOyS MeetiNg
12:00 Noon

Happy Hour Restaurant, Wells River

tuesday, march 6
Vt tOWN MeetiNg Day aND
PreSiDeNtiaL PriMary
Check Your Town For Times

At A Ballot Box Near You

CONNeCtiCut VaLLey SNOWMObiLe
CLub MONtHLy MeetiNg
7:00 PM

Morrill Municipal Building, North Haverhill

wednesday, march 7
3 riVerS buSiNeSS aSSOCiatiON 
MONtHLy MeetiNg
8:00 AM

Woodsville Guaranty Savings Bank, Woodsville

WOODSViLLe/WeLLS riVer 4tH Of JuLy
COMMittee MeetiNg
7:00 PM

Woodsville Emergency Services Building

PLaCe yOur eVeNt fOr yOur tOWN, SCHOOL Or OrgaNiZatiON at NO CHarge. 
Submit your entries by:

Phone: 603-747-2887 • Fax: 603-747-2889 • Email: gary@trendytimes.com
Deadline for submissions is Thursday, February 16th for our February 21st issue.
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House Hunters is a pro-
gram on HGTV.  People have
a "wish list" and look at 3 prop-
erties and choose one.

I have to laugh during
most of the episodes. The
"buyers" want to stick to their
budget--many times unrealis-
tic--but don't want to give up
the amenities on their wish list.

Take, for instance the cou-
ple with a $75,000 price point.
They are upset when the home
that they can afford doesn't
have granite countertops or
stainless steel appliances.
They insist on 2 (or more) bath-
rooms and are upset when
they are "dated". They want a
big back yard but complain
when it is not fenced in. Even-
tually they have to compro-
mise, but are worried that it will
take a long time to update the
things they don't like.

We have bought 3 pieces
of real estate in our lives. The
first house  was owned by my
parents who were unable to
sell it. My mother called one
evening and asked if we might
be interested for the amount
they had invested in it. I po-
litely refused, thinking that we
weren't ready for such a re-
sponsibility. When I told my
husband, he said "Call her
back and tell her we'll take it."

Well, we ended up buying
it, going through an excruciat-
ing process called "getting a
mortgage." The bank didn't
like the town the house was in,
they thought we were too
young, even though we both
had teaching jobs. It took 15
weeks  to get a $7,000 loan
that cost us $57.00 a month.

Times changed, and
when we refinanced (to get a
second bathroom and a

garage) the same bank peo-
ple asked "How much do you
want?"

The second piece of real
estate we bought was our
camp. It was nothing but a
shack with no windows or
doors, on a small piece of
land. When the realtor quoted
the price, "It is $3500." My
husband said "We'll take it."

"Don't you want to go
home and talk it over?" asked
the realtor. "No", my husband
replied, "we'll take it". We had
to borrow from our life insur-
ance to close the sale.

The last deal was made
because our son wanted a
house and couldn't come up
with the money. It was a du-
plex on our street, with a won-
derful, huge garage just right
for all his "things". (I have al-
ready written about his flotilla
of vehicles). We walked up,
looked the place over, and
when we reached the last
room, we looked at each other
and said, "We'll take it". (At
last I  had something to say.) 

We only have one piece of
real estate now. The first
house sold in1997 after 36
years. We sold our interest in
the duplex to our son, and for
the first time in our life, were
out of debt.

When our camp burned
we decided to rebuild, got car-
ried away, and now have a
house where we have lived
since 2004. (We're in debt
once again.)

It doesn't have granite
countertops, stainless steel
appliances, 2 bathhrooms or a
huge back yard.

But we love it just as much
as if it did.

real estate
By Elinor P. Mawson

GARY SIEMONS, PROPRIETOR
603-747-4192

95 Central Street, Woodsville, NH
Hours: M-F 8-5

Full Service Auto Repair
Foreign & Domestic

Alignments • Brakes • Lube, Oil & Filter Changes
Oil Undercoating • State Inspections • Tires

Towing & Recovery • Tune-Ups • Used Car Sales

������
�������	

No one plays the blue-
grass fiddle with the intensity
and abandon of Michael
Cleveland, 9-time winner (in-
cluding 2011) of Fiddle Per-
former of the Year honors
from the International Blue-
grass Music Association
(IMBA). Kingdom County
productions will present
Cleveland performing his un-
paralleled brand of sizzling
bluegrass—with his hot
band, Flamekeeper, at
7:30pm, Friday, February
17th at the St. Johnsbury
School.   

Blind from birth, Michael
Cleveland’s love for blue-
grass began in 1990, at the
age of 10, when he first ap-
peared at Bill Monroe’s
renowned Bean Blossom
Festival. In 1993, he ap-
peared as fellow fiddler Ali-
son Krauss’ guest at the
Grand Ole Opry, then on A
Prairie Home Companion
and playing before the U.S.
Congress.  In 1999, Cleve-
land joined Dale Ann
Bradley, then teamed up with
Rhonda Vincent and the
Rage in 2000, when he also
began winning the presti-
gious IBMA’s top fiddle
awards. 

Expect Mike and his tal-
ented band to present a pro-
gram of tight vocal trios and
duos, blistering instrumen-
tals, and fiddle-and-banjo
duets that echo the first-gen-

eration stars of bluegrass.
And don’t be surprised when
Michael Cleveland and
Flamekeeper live up to the
recent concert review com-
ment in the industry publica-
tion PopMatters, when it
said, “Michael Cleveland is a
thrill-a-minute to hear, a
gale-force musical titan.”

St. Johnsbury-based
bluegrass star, Bob Amos,
will open the February 17th
concert with his Vermont 
all-star band, Catamount
Crossing.  Players include
Freeman Corey, Mike Santo-
susso, Colin McCaffrey, and
Adam Buchwald. “SIN-
GOUT!” magazine reviewer
John Lupton has called Bob

“one of the most consistently
interesting and intelligent
songwriters in American
music.”

Tickets for Michael
Cleveland and Flamekeeper
are now on sale at the Cata-
mount Arts Regional Box 
Office or by calling 802-748-
2600.  24-hour online sales
are available at Catamount
Arts.org.

Michael Cleveland is pre-
sented by Kingdom County
Productions working in asso-
ciation with Catamount Arts
and Lyndon State College.
For more information, con-
tact series producer Jay
Craven or visit Kingdom
County.org.

sizzling bluegrass Fiddler 

Michael cleveland To Play st. J.
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Have You Been Thinking About Joining 
Your Local Chamber of Commerce?

In these economic times, it just makes sense to work together!

Membership Drive for 2012 Now in Progress

YOUR BUSINESS
in our Annual full color 
Area Guide and Map
•Free listing and locator 

placement for businesses*
 * signed up before 3/31

•Over 25,000 distributed by 
retail and travel/ tourism 

establishments

TOP TEN REASONS to Join the Cohase Chamber
      

Watch for MORE  Top Ten Reasons Soon!

#1Reason #2Reason #3Reason
MEMBERSHIP BENEFITS INCLUDE...

FREE Membership 
for new businesses! 

That’s right- if you have 
opened a new business 
in the last year, or are a 

new owner of an 
existing (non-Chamber) 

business, a FREE 
MEMBERSHIP is 

yours!

Regional Marketing
We represent you in 
regional marketing 
programs, and on 

area and multi-state 
tourism websites 

For more info go to: http://cohase.org/joinbene.shtml  
or call 802.757.2549

171 Central Street, Woodsville, NH  
603-747-3870 

Open  9:30 to 5:00 
Tues - Fri and 1st & 3rd Sat 

 
      

STOREWIDE - Men’s,  
Ladies, & Children’s  

Includes Tops, Sweaters, 
Dresses, Jackets & Coats.   
Lower priced item will be free. 
(Sale runs thru February 18th) 

Tr
en

dy
Th

re
ad

sW
oo

ds
vi

lle
.c

om
 

LISBON – Nearly 60 current
and former board members
and volunteers turned out to
celebrate Lisbon Main Street’s
10th anniversary on Tuesday,
January 31. Held at the Lisbon
Bible Church the event fea-
tured a display of the various
projects the revitalization
group has undertaken in the
last decade.

Despite having to apply to
the N.H. Main Street Center
three times before becoming
part of the network of N.H.
communities, Lisbonvolun-

teers didn’t wait until they re-
ceived “official” status.

“They moved forward,
planning and carrying out
downtown improvements that
ranged from major projects
like installing the gazebo and
town information sign at
Chevron Park, to creating a
façade grant program to assist
private property owners to im-
prove the appearance of their
homes and businesses in the
district. That’s the hallmark of
Lisbon, I believe, quietly forg-
ing ahead with important im-
provements in the
community,” said Ruth Taylor,
Executive Director of LMSI.
They finally became part of
the N.H. network in 2004,Tay-
lor added.

The focus in recent years
has been on completion of a
market survey, continuing the
popular summer concerts,
façade grants, addition of a
farmers market, publication of
an updated business direc-
tory, business promotions,

and maintaining the down-
town gardens and flower bar-
rels. New banners will be
installed in spring with a lilac
logo, as the result of a dona-
tion from Littleton Chevrolet.

On hand for the celebra-
tion were many past board
and committee members as
well as current members,
donors and public officials. In
addition to the display of proj-
ects completed by the four
committees of the program, a
slide presentation was offered
featuring highlights of the or-
ganization’s other accomplish-
ments, including the
award-winning restoration of
the Historic Lisbon Railroad
Station completed in 2008.

Former board member Bill
Callender addressed the gath-
ering. As one of the early sup-
porters of the Main Street
effort, Callender now volun-
teers his time staffing the
town’s information booth. Cal-
lender keeps statistics on the
number and variety of visitors
who stop for information.

“They range from people
like the couple from Lisbon,
Portugal to families looking for
moose. I really enjoy the time
I spend with visitors,” Callen-
der said. He urged town busi-
nesses to take advantage of
the booth by providing infor-
mation about the products and
services available in Lisbon.

Two volunteers – board
member Bryson Yawger and
his wife, Joy, who is a commit-
tee member – were honored
for their extensive service to
Lisbon’s downtown revitaliza-
tion. They were presented a
painting of the Historic Rail-
road Station, rendered in oils
by current LMSI Board Presi-
dent Florence Webb.

More information is avail-
able at lisbonmainstreet.org.

Lisbon, NH – Among Officials attending the 5th Annual

Vintage Racing Super Sock Class Lisbon Stump Jumpers

Snowmobile Club outing l-r Councilor Ray Burton, State

Rep. Mark Twembly, Senator John Gallus, Tanis 

Tavernier, and Lisbon Chief of Police Joe Tavernier.

lisbon Volunteers celebrate 10
years of downtown revitalizing
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• 8 Cannoli Shells 
• 1 (15 ounce) container full-fat Ricotta

Cheese (I like “Sorrento” brand)
• 1 teaspoon vanilla extract (or the caviar

scraped from 1 vanilla bean)

• 1/4 cup confectioner’s sugar
• 1 Tablespoon granulated sugar
• 1/2 teaspoon cinnamon
• 1/3 to 1/2 cup heavy cream

My Favorite sicilian cannoli
With Valentine’s Day close at hand, here is
the perfect dessert treat to make for your
special someone.  Cannoli are beautiful, lus-
cious rolled tubes of pastry which have been
deep fried, then stuffed with sweetened ri-
cotta and garnished in a variety of ways to
create a lovely treat that tastes just as spe-
cial as they look.  If you’ve ever been to Italy,
or even to an Italian bakery, you know ex-
actly what I’m talking about.  Although there
are many versions of Cannoli to be enjoyed,
they all begin with the Cannoli shell, which is
the most labor-intensive part of the process.
Originally, the Italian bakers would use
pieces of mop or broom handles cut to length
as the molds around which they would wrap
a piece of thinly rolled dough, before sub-
merging them into boiling deep fat to fry.
After removing them from the fryer, the
cooked shells would easily slide off the
wooden dowels and after cooling, would be
ready to fill.  If this info has caused you to de-
spair that you might ever want to attempt
making Cannoli yourself, don’t worry!  Can-
noli shells are now commonly available at
the bakery counter of our local grocery
stores.  I just call ahead to make sure they
have them in stock, and purchase them indi-
vidually a day or so before I need them.  

Although most Cannoli aficionado’s recom-
mend eating them soon after stuffing to avoid
becoming soggy, I have had no problem
storing leftovers for up to 2 days in the fridge.
If you start with a high-quality, full fat ricotta,
(no folks, this isn’t diet food) and take the
time to properly drain all the excess moisture
from it as instructed, your Cannoli will stay
nice and crisp.  I like to use a decorating bag
to fill my Cannoli, but you can use a spoon
to get the job done; it’ll look fine once you
plop a cherry on the end, or sprinkle it with
chopped nuts or even colored sprinkles.
Use your imagination!  Once completed,
place your Cannoli on a pretty serving dish
and dust them with a shower of powdered
sugar.  I guarantee you’re going to love the
looks and taste of what you’ve created, and
your Valentine will, too!

By Ronda Marsh

Strain cheese overnight in
refrigerator in a strainer,
lined with cheesecloth (or a
disposable coffee filter, if you
have one).  Place strained ri-
cotta in a large bowl and
beat with electric mixer until
somewhat smooth.  Add re-
maining ingredients and con-
tinue to beat at medium to
high speed until fluffy and
the consistency of butter-

cream frosting.  Taste and
adjust flavorings, if neces-
sary.  Load the Cannoli
cream into a decorating bag
fitted with a large open-star
tip or with no tip at all, and fill
the Cannoli shell by piping
into each end.  Garnish with
a maraschino cherry on each
end, and a sifting of pow-
dered sugar on top.    

OPTIONS:  
*Prior to filling, dip each

end of the shell in melted
chocolate and roll in
chopped nuts.

*Fold 1/2 cup of mini
chocolate chips and/or the
zest of one orange into the
Cannoli cream, or any dried
fruit, such as raisins, cran-
berries, etc.
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Bus2Win.com
bingotrips.com

Cowie Hill Graphics

UNH Cooperative Exten
sion Grafton County

Cheap Kids

Are You On                      ? 
“Like” these advertisers on Facebook  

and show your support for our local communities. 

Alumni Hall
Cultural Center

Robert’s
Thrift Store

Trendy Threads

Trendy Times Undercovertents

WYKR 101.3 FM

The NEPI Paranor
mal Experience

A Sharp Edge

Lisbon Village Pizza

Everything But
The Cook

Vickie Wyman,
New Hampshire &
Vermont Real Estate

Littleton Motorsports

The Brick Store

Custom SupportDead River
Company

D&S Furniture

Haverhill Recreation

Antique Rose
Florist Woodsville NH

Chapman’s

Littleton Food
Cooperative

New year’s baby At

cottage hospital
Woodsville, NH – Aubrey Keene & Forrest Menard of

Hardwick, VT welcomed their baby daughter, Kaydence
Menard on January 13, 2012 @ 2:31PM weighing 7
pounds and 1 once and was 20 inches long.

The family was presented with a first baby of the year
gift basket donated by the Cottage Hospital Auxiliary. 

Grafton County Conser-
vation District (GCCD), 
Natural Resources Conser-
vation Service (NRCS) and
University of New Hamp-
shire Cooperative Extension
(UNH CE) of Grafton County
are excited to offer an indoor
workshop Everything You
Need to Know About Grow-
ing Blueberries.  The work-
shop will be held on
Wednesday, February 29 at
1:00pm at the UNH Cooper-
ative Extension Conference
Room, Grafton County Com-
plex, Route 10, North Haver-
hill.  Whether you are

thinking about buying blue-
berries, or are an experi-
enced grower, Heather
Bryant, UNH CE Agriculture
Resources, and Donna Doel,
NRCS Soil Conservationist,
will provide the information
you need to grow GREAT
blueberries.

What does it take to grow
blueberries?  Blueberries like
a soil pH of 4.5-4.8, but what
does that mean for you?
Heather Bryant will discuss
soil testing and amend-
ments, ideal sites, recom-
mended varieties for our
area, planting, spacing,

pruning, mulching and other
techniques to get the most
from your blueberry plants.
NRCS offers the Environ-
mental Quality Incentive Pro-
gram (EQIP) to assist
eligible landowners with
technical and financial assis-
tance on approved conser-
vation practices.  Recent
practices have included bird
netting to protect blueber-
ries, irrigation and season
extension high tunnels.
Donna Doel will provide in-
formation on current conser-
vation practices for blueberry
growers.  Finally, GCCD is
offering two types of blueber-
ries in the 2012 Conserva-
tion Plant Sale: Patriot and
Bluecrop. 

Each year GCCD offers
a variety of flowers and
shrubs attractive to landown-
ers and wildlife for the Con-
servation Plant Sale.
Groundcovers and shrubs
can be used for soil stabiliza-
tion and borders.  Many
shrubs provide food and
cover for wildlife, attractive
foliage, flowers and fruits.
Some of the plants we are
offering include nannyberry,
serviceberry, witch hazel, 
red osier dogwood, elder-
berry, cranberry, lilacs and
American hazelnut.  The 
District also sells balsam 
and Fraser fir, American ar-
borvitae, American mountain
ash, sugar maple and black
walnut trees.  A variety of ap-
ples, strawberries, blueber-
ries and raspberries are also
for sale.  The 2012 Conser-
vation Plant Sale information
will be available at the Grow-
ing Blueberries workshop, or
call the office to receive the
information by mail.

Please join us Friday,
April 27, 2012 from 5:30-
7:00pm for our Planting and
Pruning Workshop at Windy
Ridge Orchard.  Our host,
Dick Fabrizio, will demon-
strate planting and pruning
methods for apple trees, and
share his knowledge and ex-
pertise on apple tree care.
Dave Falkenham, UNH Co-
operative Extension Forest
Resources Educator, will
demonstrate planting tech-
niques and discuss site con-
siderations.  Dick and Dave
are ready to answer your
questions.  Feel free to join
us at this informal, but infor-
mational workshop. 

The workshops are free
and open to all.  Call Pam at:
(603) 353-4652, ext. 103, 
or email: pamela.gilbert
@nh.nacdnet.net. if you plan
to attend so that we have
handouts for everyone.

Growing blueberries Workshop

And conservation Plant sale

RON DEROSIA
Owner/Technician

R&M AUTOMOTIVE SERVICE CENTER

585 Benton Road • PO Box 385
North Haverhill, NH 03774

603-787-6408 • rmauto@randmauto.net
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Waterbury, VT – Officials
from Thunder Road Interna-
tional Speedbowl in Barre,
VT and Devil’s Bowl Speed-
way in West Haven, VT have
announced a Vermont State
Late Model Championship
Series for the 2012 race sea-
son.

Four (4) long distance
stock car events for Late
Model race teams will deter-
mine the Vermont State Late
Model Champion. The Amer-
ican Canadian Tour (ACT)
type Late Model division is
the most popular form of
stock car racing in the north-
eastern US and eastern
Canada, serving the needs
of racers and fans at fifteen
different race tracks and two
regional touring divisions.

Thunder Road will pres-
ent the historic 50th anniver-
sary Mekkelsen RV
Memorial Day Classic and
annual Vermont Governors
Cup 150 as part of the Ver-
mont State series. The new
owners of Devil’s Bowl
Speedway in West Haven,
VT, Mike and Alayne Bruno,
have joined over a dozen re-
gional tracks by incorporat-
ing the ACT Late Model rules
as a part of their NASCAR
weekly racing program.

Mike Bruno, a former
ACT Late Model competitor
himself, said, “I know how
competitive these cars can
be and when Tom (Curley)
and I talked about this idea,
it just seemed like a good fit
for our first year with Devil’s
Bowl Speedway, and for the
entire Late Model region”.

Devil’s Bowl Speedway
will host a 100-lap event on
Friday, June 8, 2012. The
Vermont State Late Model
Champion will be crowned at
the Devil’s Bowl season fi-
nale on Sunday, September
16, 2012. Both events will be
100 laps in distance. The two
tracks will post over $10,000
in point fund money for par-
ticipating teams.

“The ACT US Tour Late
Models have put on a great
show at Devil’s Bowl over
the past couple years, and
the opening event at Devil’s
Bowl will once again be the
traditional Spring Green 112
lap event.  This combined ef-
fort to give the weekly teams
around the region an oppor-
tunity to have a four race
weekly type series and
honor the first Vermont State
Late Model Champion is a
nice balance between tour
racing and weekly racing. I

think it will be well received
by Late Model teams in the
region,” said Tom Curley,
long time promoter of Thun-
der Road and the American
Canadian Tour.

For additional informa-
tion contact the ACT office 
at 802.244.6963, www.act
tour.com;  media@acttour.
com or Devil’s Bowl at (802) 
265-3112 or email devils
bowlspeedway@gmail.com.

Vermont late Model stock car 

championship series Announced

Selling
Buying
Trading 

New & Used
GGUUNNSS &&
KKNNIIVVEESS

880022--887755--44554400 oorr 880022--338800--88335511
For More Information and Directions Visit www.greenmtgunshowtrail.com

$$11..0000 OOFFFF AADDMMIISSSSIIOONN To Vermont Show
With This Ad

GGUUNN SSHHOOWWSS
OONNLLYY 33 MMIILLEESS AAPPAARRTT

FFeebbrruuaarryy 1188tthh && 1199tthh
American Legion #26, 129 S. Main Street

White River Junction, Vermont • I-91 Exit 11
Saturday 9am to 5pm, Sunday 9am to 3pm

Fireside Inn, Airport Road,
West Lebanon, New Hampshire � I-89 Exit 20

Saturday 9am to 5pm, Sunday 9am to 2pm

FFRREEEE GGUUNN AAPPPPRRAAIISSAALLSS
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In mid-February, we usu-
ally take time to show our
loved ones how special they
are to us.  Tradition dictates
that we give candy, flowers,
or a special dinner.  I’d like to
take a different spin on the
traditional choices and focus
on ways to show others you
care about them and about
keeping them healthy.

Let’s start with candy—or
more specifically chocolate.
Humans have been eating
some form of the cacao plant
since the mid 400’s AD.  Ini-
tially it was a beverage that
got better tasting with the ad-
dition of sugar.  We didn’t
start using chocolate in bak-
ing until sometime in the
1800’s.  In 2011 chocolate
was the number one food
craved by women in North
America.  For men it was
number two.  People readily
admit to being a “choco-
holic.” In fact, the average
American eats about twelve
pounds of chocolate a year. 

There is a reason for

this.  Chocolate tastes good,
feels good on our tongue
and helps us feel full.  Re-
search indicates that choco-
late may even have some
health benefits.   The
flavonoids in chocolate act
as antioxidants and protect
the body from aging, which
can cause damage that
leads to heart disease.  The
2005 issue of American
Journal of Clinical Nutrition
looked at new evidence that
the consumption of dark
chocolate can improve glu-
cose metabolism and de-
crease blood pressure.  It is
still too early to make a rec-
ommendation that everyone
should eat dark chocolate
every day to be healthy, but
wouldn’t that be great if it
turned out to be true?

As with all recommenda-
tions, we need to remember
that everything should be in
moderation. If you find your-
self with a chocolate craving,
keep in mind that chocolates
are a high calorie food, so

eat them in moderation. 
So, if you want to buy

some candy for someone
special, buy some good dark
chocolate and tell your loved
one that your gift is full of
health benefits—it is your
way of showing them how
important they are to you.

Let’s next look at the tra-
ditional gift of flowers.  Valen-
tine’s Day is one of the
year’s biggest days for the
florist industry.  But let’s think
about it a little differently.  In-
stead of flowers, how about
giving someone an herb gar-
den for their windowsill? 

Strange idea? Maybe
not.  Based on the data from
the 2010 Dietary Guidelines
for Americans, most of us
need to consume less
sodium in our food.  We
know this but many of us
seem reluctant to give up the
salt shaker.  Salt is a flavor
enhancer that makes our
food taste better.  So why not
give someone tasty herbs
(such as basil, parsley and

chives) that they can substi-
tute for salt, actually helping
them to use less sodium
while still eating good tasting
food.  No windowsill?  Try a
hanging basket that can be
put near the food preparation
area, as well as a pair of
shears to help them harvest
their flavors quickly.  The
plants will keep on growing
with a little care.  So, instead
of ordering flowers, see if
your local florist can put to-
gether an arrangement of
herb plants, and look for
some new recipes that will
put your gift to use.

Finally, here’s my last
suggestion for a special pres-
ent.  Many of the people I
have talked to recently have
indicated that they feel over-
whelmed by life.  They are
too stressed to really enjoy
their day to day events. 

Too much stress can
cause headaches, trouble
sleeping, and digestive prob-
lems.  There are many ben-
efits to managing stress.

When you have less stress,
you look better, are more
productive and are better
able to focus on whatever
task you are involved in.
Therefore managing stress
produces a happier and
healthier person.

What can you do to help
someone de-stress?  Con-
sider giving them a gift certifi-
cate for a massage.  How
about a manicure/pedicure?
Is there a spa nearby?  Make
sure you can take over the
home chores to see that the
recipient gets to properly enjoy
his/her gift.   Consider buying
a stress relaxation video or CD
that could be used when there
are only a few minutes to
relax.  Research shows that
relaxing even ten minutes a
day can provide a way to re-
duce stress. 

You will have to decide
what is the best way to show
your loved one that you care.
Make February 14th, and
every other day, special for
both of you.  

special Ways To show you care
By Deb Maes, Extension Educator, Family & Consumer Resources

2012 VerMONt Late MODeL 
CHaMPiONSHiP SerieS SCHeDuLe

Sunday, May 27 – Thunder Road
Mekkelsen Memorial Day Classic – 100L

Friday, June 8 – Devil’s Bowl – 100L

Thursday, July 12 – Thunder Road
Vermont Governor’s Cup – 150L 

Sunday, September 16 – Devils Bowl
Vermont 200 Weekend – 100L



Are you feeling stretched
as you care for a loved one?
Powerful Tools for Caregivers
is a class series designed to
provide you with the tools you
need to take care of yourself

as you provide care for a fam-
ily member.

This program helps family
caregivers reduce stress, im-
prove self-confidence, com-
municate feelings better,

balance their lives, increase
their ability to make tough de-
cisions and locate helpful re-
sources.  You will benefit from
this class whether you are
helping a parent, spouse,
friend, someone who lives at
home, in a nursing home or
across the country.

Classes consist of six ses-
sions held once a week. Two
experienced class leaders
from the Agency on Aging will
conduct the series.  Interactive
lessons, discussions, and
brainstorming will help you to
take the “tools” you choose
and put them into action in
your life.

You will receive a book,
The Caregiver Helpbook, and
a relaxation CD, developed
specifically for the class.  A do-
nation of $25.00 to help defray
the cost of the book  is sug-
gested, but not required, to at-
tend the class.  

Classes will be held in St.
Johnsbury on Tuesday
evenings, February 21st
through March 27th from 5
until 6:30 p.m.  They will be
held in the Department of
Health conference room at
107 Eastern Avenue in St.
Johnsbury.  For more informa-
tion or to register for either
class, contact Jessica Brill or
Nancy Oakes at 802-748-
5182.  Class size is limited and
pre-registration is required.
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iNStruMeNt LeSSONS: Offering private piano,
guitar, banjo & clarinet lessons for beginner & in-
termediate students of all ages. More than 30 years
instructing.  For info & to set up a day & time call
603-989-3255. 01.24

reiKi retreat: Barbara L. Smith RMT, 
Reiki sessions and classes. 9+ years experience.
Now also offering chair massage. Gift 
certificates available. 90 Farm St., East Ryegate, VT
05042. 802-757-2809. vtreikiretreat@yahoo.com,
www.vtreikiretreat.com. 03.20

g4 aPPLe COMPuter: Runs, 10.4, 1.5 GHz,
1G Ram, Reads and Writes CD & DVD. 
No monitor or keyboard. Asking $75 OBRO. 
704-303-9440 03.20

ab LOuNge CHair comes with instructional
DVD. Asking $50 OBRO. 704-303-9440. 03.20

LigHt fiXture: 1960’s Retractable Pull Down
Light Fixture, All original, very nice condition. $75
OBRO. 704-303-9440. 03.20

$10 eaCH: 6’ plastic tree, entertainment center,
computer desk, kitchen table, sofa, computer
chair. 704-303-9440. 03.20

PayiNg CaSH fOr OLD WatCHeS & POCKet
WatCHeS: working or not. Also old costume jew-
elry, medals, tokens, hunting knives, pens, pencils,
cigarette lighters, Masonic & military items Ameri-
can & foreign coins, old unusual items. We make
house calls. 603-747-4000 03.20

buyiNg aNtiQueS of all types and periods.
Furniture, signs, china, paper & all small items.
603-747-3585 03.20

WOOD turNer (hobbyist ok) who will make
quality nutcrackers for me to hand paint & finish
for this season's markets & festivals. Willing to pay
up to $10 per unit with a minimum order of six.
mlkelly1832@aol.com or 802-222-9258. 02.07

refrigeratOr: Non-profit arts org needs 
a donated refrigerator in good working order.
Support the arts! Email info@alumnihall.org or
call 603-989-5500. 02.21

CLear CHriStMaS LigHtS: Non-profit arts
org seeks donations of mini clear Christmas
lights for fundraiser. Do you have a new pre-lit
tree? Consider donating your old working lights
to the arts. Email info@alumnihall.org or call 603-
989-5500. 02.21

CarPeNter: Non-profit arts org seeks a volun-
teer wood-working genius for inside work. Sup-
port the Arts! Email info@alumnihall.org or call
603-989-5500. 02.21

ruSt free MODeL “A” Leatherback, El-
Camino, up to 1972 Chevrolet Dump Truck,
chopped top Chevrolet pickup, stock body street
rod. 603-272-4903 02.07

PerSONaL: For Sale, Wanted, Lost, Found: FREE for up to 25 words.
buSiNeSS: Help Wanted, For Rent, etc. $10/2 Issues, $20/5 Issues, $50/15 Issues.
MaiL Or DrOP Off: Trendy Times, 171 Central Street, Woodsville, NH 03785
eMaiL: gary@trendytimes.com   We accept checks, credit/debit cards or even cash! 

FREE Personal Classifieds!!
PerSONaL:

For Sale, Wanted, Lost, Found: FREE for up to 25 words.

buSiNeSS:
Help Wanted, For Rent, etc. $10/2 Issues, $20/5 Issues, $50/15 Issues.

caregiver class For Family 

Members offered In st. Johnsbury

Congratulations go out to 
BBeetthh NNeellssoonn 

For winning our February 1st drawing for a 
$50.00 Gift Certificate at 

 

Trendy Threads 
171 Central St 

Woodsville, NH  603-747-3870 
 

(our next $50.00 gift certificate drawing will be March 1, 2012, 
come in and sign up, no purchase necessary.) 

www.TrendyThreadsWoodsville.com 
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Newbury, VT – Frederick
Leon Vielleux, 82, of Wallace
Hill Road, died on Monday,
January 23, 2012 at the St.
Johnsbury Health and Reha-
bilitation Center in St. Johns-
bury, VT.

He was born in Newbury,
VT, December 27, 1929, the
son of Alfred and Gladys
(Baker) Vielleux.

Fred served with the U.
S. Marine Corps during the
Korean Conflict as a Corpo-
ral from March 3, 1954 to
March 3, 1960. He married
Irene Powers on October 22,
1949. In his younger years,
Fred worked for Adams
Paper Mill in Wells River, VT.
He later worked for many
years for the Town of New-
bury Highway Department.
Fred was a grader operator,

then became the highway
foreman. He loved the out-
doors, hunting, fishing, and
mowing his lawn. Fred was a
member of the VFW.  

He was predeceased by
two sons, Randy A. Vielleux
on November 6, 1989 and Ty
M. Vielleux on November 1,
1995; two brothers, Joseph
A. Vielleux on January 28,
2011 and Philip Vielleux on
November 2, 2011; and a
sister, Joanna A. Bemis on
December 9, 2011.

Survivors include his
wife of 62 years, Irene (Pow-
ers) Vielleux of Newbury; a
son, Gary F. Vielleux and
Anita Locke of Newbury; a
daughter in law, Paula of
West Newbury, VT; three
grandchildren, Stacy,
Jonathan, and JP and wife

Alvine; two great grandchil-
dren, Hannah and Aidan;
and several nieces,
nephews, and cousins.

There will be no calling
hours.

A graveside service will
be on Saturday, May 19,
2012, at 2 PM, at the
Boltonville Cemetery in
Wells River, VT.

In lieu of flowers, memo-
rial contributions may be
made to St. Johnsbury
Health and Rehabilitation
Center, Hospital Drive, St.
Johnsbury, VT 05819.

Ricker Funeral Home,
Woodsville, NH is in charge
of arrangements.

For more information or to
offer an online condolence
please go to www.rickerfh.com

obITuAry

FrederIcK leoN VIelleux

North Haverhill, NH – 
Elizabeth (DeSimone) 
Davison, 80 of Sand Road,
died on Sunday, January 22,
2012 at her home after a
lengthy illness.

She was born in Boston,
MA, March 29, 1931, the
daughter of Louis and
Frances (Tomasello) DeSi-
mone. Elizabeth married
Robert K. Davison on Octo-
ber 8, 1949. Elizabeth and
Robert had wintered in Win-
ter Haven, Florida for many
years. They later moved to

North Haverhill to be closer
to family. She loved spend-
ing time with her family and
had a strong Christian faith.
She was predeceased by
two sons, Robert A. Davison
and Richard K. Davison; two
sisters, Sarah Wojcei-
chowski and Helen Lanni
Cole; two brothers, Marciano
DeSimone and Joseph Woj-
ceichowski.

Survivors include her
husband of 62 years, Robert
Davison of North Haverhill,
NH; a daughter, Mary
Cataldo and husband
Stephen of North Haverhill;
eight grandchildren,
Stephanie, Stephen, Hope,
Adam, Therese, Monica, Do-
minic, and Vincent; four sis-
ters, Jennie Maccini, Louise
DeMetrio, Therese Fiore and
Evelyn DeNicola; a brother,

Antonio DeSimone; and sev-
eral nieces and nephews.  

There will be no calling
hours.

A Mass of Christian bur-
ial was on Friday, January
27, at 1 PM at the St.
Joseph’s Catholic Church,
15 Pine Street, Woodsville,
NH, with Father Jeffrey
Statz, Celebrant.

Burial will be in the Glen-
wood Cemetery, Everett, MA
at a later date.

In lieu of flowers, memo-
rial contributions may be
made to St. Joseph’s Catholic
Church, 15 Pine Street,
Woodsville, NH 03785.

Ricker Funeral Home,
Woodsville, NH is in charge
of arrangements.

For more information or to
offer an online condolence
please go to www.rickerfh.com

obITuAry

elIzAbeTh (desIMoNe) dAVIsoN

North Falmouth, MA, - Remo
Guiseppi Gandin, 91, for-
merly of South Ryegate, VT,
died on Monday, January 30,
2012 at the Jordan Hospital
in Plymouth, MA.

Remo was born in South
Ryegate, VT, February 2,
1920, the son of Louis and
Rose (Leonardi) Gandin.
Remo graduated from Nor-
wich University Class of
1942, which was the last
cavalry unit at the University.
The class was called the
“Horsemen of ‘42”. He
served with the U.S. Marine
Corps. during World War II,
the Korean War, and the
Vietnam War. He retired from
the U.S. Marine Corps as a
Lieutenant Colonel having
served from April 30, 1942 to
December 31, 1971. Prior to
going to college and after his
military career, Remo
worked at the family busi-
ness, Gandin Bros., in South
Ryegate. He was a member
of the Masonic Lodge and
the North Falmouth Congre-
gational Church in North Fal-
mouth, MA and was a
member of the Men’s Coffee
Club at the church. He loved
to travel and spend time with
his wife and family. He en-
joyed gardening, golfing, and

attending events at Norwich
University. Remo married
Pauline Emery on March 31,
1945 and she predeceased
him on August 25, 1998. He
was also predeceased by a
sister, Libra Gandin. 

Survivors include his two
daughters, Pamela Ankuda
and husband Bruce of South
Woodbury, VT and Melissa
Lesogor and husband Allen
of Carver, MA; one grand-
son, Geoffrey Ankuda of
South Woodbury, VT; a step
granddaughter, Jennifer Cof-
fey and husband Billy and
their son Jesse of Andover,
NH; several cousins.

A calling hour was held
on Friday, February 3, from
12 to 1 PM, with the funeral
service at 1 PM, at the Ricker
Funeral Home, 1 Birch
Street, Woodsville, NH with
Rev. Dr. M. Catherine Cook
of the South Ryegate Pres-
byterian Church officiating.

At a future date, there
will be a Celebration of Life
at the North Falmouth Con-
gregational Church.  

Burial will be in the
spring in the Hillside Ceme-
tery in South Ryegate, VT.

In lieu of flowers, memo-
rial contributions may be
made to the North Falmouth
Congregational Church,
North Falmouth, MA 02556
or to Norwich University, 
c/o The Horsemen of ‘42
Scholarship Fund, Office of
Development and Alumni
Relations, 158 Harmon
Drive, Northfield, VT 05663.

Ricker Funeral Home,
Woodsville, NH is in charge
of arrangements.

For more information or to
offer an online condolence
please go to www.rickerfh.com

obITuAry
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THE TV GUY
Local Service Since 1976

Route 302 • Woodsville, NH
603-747-2233

THE TV GUY
Also: White Mtn. Satellite Systems

Local Service Since 1976
Route 302 • Woodsville, NH

603-747-2233

 

 

 

  

Trendy Times is 
expanding our Sales Staff. 

To keep up with our expanding 

circulation area we are looking to

strengthen our sales staff with 

talented and driven personnel. 
Work your own hours on your own days. 

This is a straight commission position.

Experience is preferred, but willing to train 
persons with the right attitude.

TRENDY TIMES
WWW.TRENDYTIMES.COM

Send resume and letter of interest to:

Lauren M. LoSchiavo, 
Sales Staff Coordinator
lauren@trendytimes.com
603-348-0844 Cell
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We all know that air con-
taminates and impure drink-
ing water aggravate chronic
nasal, throat and sinus prob-
lems. Environmental and
chemical pollutants are
prime culprits for these al-
lergy-type reactions. But we
seldom realize how much
our environment and lifestyle
choices affect our senses.
Optical, auditory and olfac-
tory (sense of smell) prob-
lems are often the end result
of toxins elsewhere in our
bodies. Many can be ad-
dressed by correcting vita-
min, mineral and other
nutritional deficiencies, and
boosting immune response
at the body’s deepest levels.
A poorly functioning liver also
opens the door for sensory

center problems because of
reduced immune response.
Yet, we know the liver is re-
markably adaptive, respond-
ing well to rich, green herbal
nutrients, like those from sea
vegetables and green
grasses, and herbs with anti-
oxidants and bioflavonoids to
build immunity and improve
poor circulation and capillary
integrity.

Deteriorating vision is
often related to liver malfunc-
tion and environmental pollu-
tants, as well as a diet with
too much sugar and refined
foods. No other sense is so
susceptible to unhealthy
lifestyle conditions. A good
eyesight diet should have
plenty of natural anti-oxi-
dants and proteins from

herbs, sea or soy foods, high
mineral nutrients from leafy
greens and green super-
foods, and beta-carotene-
rich foods like carrots,
broccoli or sea vegetables.
These nutrients not only
build up immune response
but also help keep the eyes
protected from free radical
damage and environmental
pollutants. The most stress-
ful eyesight situations are
reading, using a computer
for most of your workday,
and a sedentary lifestyle.
Eye exercises are extremely
important. Take good care of
your eyes!

Tinnitus, or ringing in the
ears, may be blamed on ex-
posure to excessively loud
sounds from music or ma-
chinery. Today, noise pollu-
tion affects one out of every
10 people with some type of
hearing impairment. Hearing
loss is the third most com-
mon health problem for peo-
ple over 65. Eighty-five
percent of these individuals
suffer from tinnitus. Age-re-
lated hearing problems are
also the result of arterioscle-
rosis, allergies, or sinus or
chronic bronchial mastoid in-
fections. Hypoglycemia, (low
blood sugar) and inner ear
imbalance are also impli-
cated in tinnitus or ringing in
the ears.

Meniere’s syndrome mim-
ics tinnitus. It is a recurrent,
usually progressive group of
symptoms that include both
ringing and pressure in the
ears, with some hearing loss
and dizziness. Poor circula-
tion and lack of oxygen to the
brain is at the root of Me-
niere’s. Supplementation
with bioflavonoids or high
flavonoid herbs like ginkgo

biloba can increase capillary
integrity, and improve hear-
ing. Relaxation techniques
and good daily nutrition are
also keys to preventing at-
tacks.

Sinusitis is an inflamma-
tion of the mucous mem-
branes lining the sinuses,
and regularly involving nasal
polyps and scar tissue. It is
often caused by a viral or
bacterial infection triggered
by an allergic condition, en-
vironmentally based or oth-
erwise. It is important to
eliminate trigger foods in
one’s diet that may be impli-
cated in sinus troubles and
to try to stay away from the
environmental conditions
that aggravate them. Chronic
sinusitis can result in taste or
smell loss.

Taste and smell loss is
often tied into mineral defi-
ciencies, like zinc. A deviated
septum, atrophied nerve
endings, gland and hormone
imbalances, even some
over-the-counter and pre-
scription drugs may all be in-
volved. Highly absorbable
minerals from herbs, along
with herbal superfood greens
like those in chlorella or spir-
ulina can do wonders for
people with this problem. In
many cases, if total atrophy
has not developed, at least
partial taste and smell can
be restored. 

Drug therapy has been
notably ineffective in improv-
ing problems of the sensory
centers for two reasons:
1) the areas themselves are
very subtle and delicately
balanced in nature. They do
not respond to the strength of
most drugs. 2) neither drug
therapy , nor conventional
medicine in general, address
the cause of a problem, con-
centrating rather on its symp-
toms, yet sensory problems
almost always stem from
deep body imbalances and
deficiencies. Herbs can be
effective “eye, ear, nose and
throat specialists.” They sup-
port and strengthen these
delicate areas, and are also
capable of addressing spe-
cific problems. Herbs work
with the body functions in-
stead of outside them to rem-
edy the cause of a problem
at its source.

Improving Poor Eyesight:

ninety percent of what we
learn during our lives we
learn through sight. The eyes
are not only the windows of
the soul, but windows to
body health as well. Your
lifestyle profoundly affects
your “eyesight”. You can
often tell if your daily stress
level is affecting your eyes if
you see sparks or vivid col-
ors when your eyes are
closed. Eyes often reflect im-
balances elsewhere in the
system. No other sense is so
prone to poor health condi-
tions. Remember, as with so
many other body systems,
poor liver function is the
most common cause of eye
problems and the key to
healthy eyes. Natural treat-
ment has been notably suc-
cessful in improving poor
vision, especially with herbs
that support the liver, tone
eye muscles and reduce eye
fatigue.

Eyesight Support Herbs
include: Ginkgo Biloba, Pas-
sionflower, Red Raspberry
Leaves, Parsley, Eyebright,
Capsicum, Goldenseal Root,
Rosemary, Fennel Seeds.

Beta-Caro tene-R ich
Herbs include: Barley Grass,
Garlic, Parsley, Alfalfa, Net-
tles, Black Cohosh Root,
Dandelion Root & Leaf, Aloe
Vera, Watercress.

Bioflavonoid Sources in-
clude: Kelp & Sea Vegeta-
bles, Cranberry Powder,
Bilberry Berry, White Pine
Bark, Red Raspberry,
Hawthorn Berry, Lemon
Peel, Rose Hips, Hops.
Liver Stimulation & Support
Herbs include: Dandelion
Root, Milk Thistle Seeds,
Red Sage, Parsley, Oregon
Grape Root, Hyssop, Bil-
berry, Fenugreek Seeds, Yel-
low Dock Root.

Hearing Improvement/
Antihistamine Herbs include:
Mullein, Marshmallow Root,
Goldenseal Root, Burdock
Root, Parsley Root, Acerola
Cherry, Coltsfoot, Bee
Pollen, Lobelia, Angelica
Root, Ginger Root. 

Zinc & Mineral-Rich
Herbs include: Kelp & Sea
Vegetables, Nettles, Alfalfa,
Dandelion Root, Spirulina,
Barley Grass, Horsetail,
Parsley Root & Leaf, Echi-
nacea Root, Yellow Dock
Root.
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Improving your sensory centers

Melanie Osborne is the owner of Thyme to Heal

Herbals and practices on Route 302 in Lisbon, NH.

She has been in practice since 1991. She is certified in

Therapeutic Herbalism through the Blazing Star

Herbal School in Shelburne Falls, Massachusetts.

Much of her work is private health consultations,

teaching herbal apprenticeships and intensive work-

shops, Reiki I, II & III into mastership. In her Shoppe

located in Lisbon are over 250 medicinal bulk herbs,

tinctures, teas and capsules, all made on premise. 

603-838-5599 thymetoheal01@yahoo.com

Got an 

opinion?
Send it to:

gary@trendytimes.com

Let everyone know

what you think & why. 

Just be ready for one of

our editors to respond.
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The Gray house – lisbon, Nh
With special Guests: NePI

(Please Note: Do NOT email
me or NEPI asking where this
location is. I can understand
looking for a midnight fright,
but we need to protect the
clients privacy. I mean, hon-
estly, who wants strangers
snooping at their house?) 

Typical houses could
bore someone, they just look
like every other house on the
block, but sometimes, you
get that typical house that
isn't so ordinary inside. Case
in point is the Gray House lo-
cated on one of the many
back roads in Lisbon. When
Nancy Fortin, one of the co-
founders of NEPI, was a
caretaker at the house, NEPI
was able to use this house as
sort of a training area: test out
new equipment, try new tech-
niques, kind of like the way
my garage is now (will write
on that one at a later time).
The Gray House was a per-
fect spot to hone NEPI's
skills, because the best part
is that the house is very much
active with ghostly activity. 

Some residents who
stayed at the house (which at
the time was a house to rent)
said they would see ghostly
faces looking out the window,
the cellar door opening by it-

self, and a lady in white has
also been seen. A tragedy of
any sorts has never been un-
covered or revealed to NEPI
prior to their investigations
there. But they have had a
few unique memories at the
house: 
• One such experience is a
favorite among Anthony Ar-
dolino, co-founder/lead inves-
tigator of NEPI, to tell: one
investigation, the power got
knocked out, so the place
was pitch black. They were
up in the master bedroom,
doing an EVP and Pendelum
Session, when something
told Anthony to look up. He
sensed that something/
someone was in the doorway
as he looked at that direction,
a car went by and its head-
lights illuminated what looked
to be a white figure standing
in the doorway. Anthony,
upon natural human instinct,
did what he likes to call "The
Scooby-Doo Reaction" where
his feet were moving, but he
was NOT. 
• Another experience hap-
pened to Nancy when the
cellar door kept on opening
by itself. Every investigator,
whether an amateur or a pro,
should always try to debunk
any evidence like this. Doors

can open by themselves
whether because of a slight
breeze or maybe even the
residence isn't leveled
enough. But when they tried
debunking this by closing the
door, the door was latched
tightly to the point where it
wouldn't open by itself. 
• Some EVPs, or Electronic
Voice Phenomena ("Ghost
Voices"), have been recorded
in the house a few times. One
such EVP was when they
asked if they minded them
being in there and they got a
"No" back as a response.
They seem to enjoy com-
pany, at least. 

You can live in a typical,
American house, but some-
times it's the typical ones that
are the most suspicious. If
you have a haunted resi-
dence, give NEPI a call at
444-7142 and we will gladly
(and for FREE) come in and
investigate your place. Don't
be shy, we love the business! 

Until next time, this has
been Scared Sheetless.
Happy hauntings graveyard
Disciples. 

Check out more articles,
videos, photos, and more at
scaredsheetlessncn.blogspot
.com 
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Science Night. Friday
night, January 13th, 2012.
The conference room at the
Grafton County Extension
office is filled with families
on a mission to construct a

car using only a cardboard
rectangle, 8 paper plates, 8
rubber bumpers, 2 – 12”
dowels, 1 brass fastener,
masking tape and scissors.
The first challenge – make a
car out of the available ma-
terials. The question – How
far will the car travel down a
ramp? 4-H youth facilitator,
Griffin Zuk set forth the chal-
lenge. Sonia Zuk, 4-H
leader, and myself, Becky
Colpitts, Volunteer Manage-

ment Program Assistant,
served as additional facilita-
tors. Our job – provide ma-
terials for this science
experience, create a safe
physical, cognitive, and

emotional environment, ask
open-ended questions in-
stead of giving answers and
step back to allow the
process of exploration, dis-
covery, and learning to hap-
pen.

The method we are
using at the Science Nights
is called inquiry based
learning. Inquiry-based
learning is an approach that
uses scientific thinking
process and discovery to

learn and explore skills and
knowledge. Learners use
their own curiosity as a
guide to delve into the learn-
ing experience. Inquiry is
learner centered. As stated
in the article, 4-H Science 
in Urban Communities
(urban4hscience.rutgers.ed
u/practices/4h-science/in-
quiry-based.html) “Inquiry
requires action on the part
of the learner: a search for
information, a pursuit of
knowledge, the exploration
of phenomena in order to
better understand the
world.”

In an article on inquiry-
based learning called A Col-
laboration between School
Media Centers and Class-
room Teachers (courseweb.
lis.illinois.edu/-dafagen2/
L IS506LEB/bes t_p rac -
tices/benefits.shtml), there
are many befits to this type
of education  some of the
which include:  highly moti-
vated students, long term
retention of information,
deeper understanding and
development of interper-
sonal and team skills. Our
Science Nights have been
happening once a month
since October. Knowledge
gleaned from previous ex-
periments is used and ap-
plied to the new challenges
presented. Teams are, most
often, family groups. Par-
ents and children work to-
gether on the challenge
using child-led ideas, adult
led ideas, and the merging
of all ideas to test and pro-
vide solutions to the chal-
lenge. The air buzzes with
questions within each team.
“How?” “What would hap-
pen if…?” “What is your
idea?” Inquiry learning is
messy, loud, lengthy, and oh
so much fun judging by the

smiles and excitement per-
meating the room. Father
and son launch their car
down the ramp for a series
of test runs. The sister care-
fully records the distance by
counting the tiles in the floor.
After each run, adjustments
are made to see if the car
will travel even further down
the hallway.

The next challenge is to
attach a rubber band to the
car. Groups are given a rub-
ber band, paper clips and
another brass fastener. Dis-
cussions arise on how the
rubber band could be used
to make the car move. How
is the rubber band at-
tached? After many at-
tempts, frustrations, then
laughter, success is evident
- car rolling down the hall
using only rubber band
power! In all this commotion
learning is evident as fric-
tion, drag and torque are in-
vestigated. These are ideas
that learners can build on
and use in other areas of
life.

4-H is using inquiry-

based learning in their Sci-
ence, Technology, Engineer-
ing, and Mathematics
curriculum. There are a wide
range of topics to spark cu-
riosity from robotics to agri-
cultural science. UNH
Cooperative Extension is in
the third year of a NPASS
(New Practices in After-
school Science) grant. The
grant is with the Educational
Development Center, Inc. of
Waltham, Massachusetts,
and teaches afterschool
professionals and 4-H lead-
ers inquiry-based science
programs to use with youth.
If you would like to join 4-H
or would like more informa-
tion about our next science
night on February 10th
please contact the Grafton
County Extension Office at
787-6944. To find out more
about all of the programs we
offer find us on the web at
http://extension.unh.edu/Co
unties/Grafton/Grafton.htm
or like us on Facebook at
UNH Cooperative Extension
- Grafton County.
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The Simmons family, Kimberly, Helen, and Sarah, consider

how to attach wheels to their car at the Science Night held

on January 13, 2012.

science Night And Inquiry learning
By Becky Colpitts, Volunteer Management Program Assistant


